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Modern & Contemporary African Art 

Modern and Contemporary African Art has become a force in the global art world. 
Advising collectors on this trend and its historical perspectives is very important. 
This involves strategy deployment  in understanding the art market, identifying 
quality artworks, and providing guidance on collecting strategies. Here's how you 
can advise collectors in this niche:

§ Market Analysis: Collectors need to stay informed about trends, prices, and 
developments in the modern and contemporary African art market. Analyze 
auction results, gallery exhibitions, and art fairs to identify emerging artists and 
rising stars.

§ Education and Research: Our advisors provide vital information to clients and 
also educate collectors about the diversity and richness of modern and 
contemporary African art. Provide resources, books, and articles on African 
artists, art movements, and cultural context to enhance their understanding 
and appreciation.

§ Art Selection: Help collectors identify high-quality artworks by reputable 
African artists. Offer advice on aesthetic appeal, artistic innovation, and 
investment potential based on your knowledge of the art market and expertise 
in African art.

§ Building a Collection: Assist collectors in building a cohesive and meaningful 
art collection. Recommend artworks that align with their interests, budget, and 
collecting goals, whether it's focusing on a specific artist, theme, or medium.

§ Authenticity and Provenance: Verify the authenticity and provenance of 
artworks to ensure their legitimacy and value. Research the artist's 
background, exhibition history, and previous sales records to confirm 
authenticity and trace the artwork's ownership history.

§ Due Diligence: Conduct due diligence on art transactions, including verifying 
sellers, negotiating prices, and reviewing sales contracts. Protect collectors 
from potential risks and ensure fair and transparent transactions.

§ Art Preservation and Conservation: Advise collectors on art preservation and 
conservation practices to maintain the condition and value of their artworks. 
Recommend proper storage, handling, and display methods to prevent 
damage and deterioration.

§ Networking and Connections: Connect collectors with galleries, dealers, 
artists, and other collectors in the African art community. Facilitate 
introductions, organize studio visits, and foster relationships to expand their 
networks and access to art opportunities.
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§ Long-Term Investment Strategies: Guide collectors in developing long-term 
investment strategies for their art collections. Discuss portfolio diversification, 
market trends, and potential resale opportunities to optimize their investment 
returns.

§ Cultural Understanding: Foster cultural understanding and appreciation of 
African art by educating collectors about the historical, social, and cultural 
context of artworks. Encourage collectors to engage with African artists, visit 
art exhibitions, and support cultural initiatives.

Whist offering knowledgeable advice and personalized guidance, we help 
collectors navigate the modern and contemporary African art market, build 
meaningful collections, and contribute to the appreciation and preservation of 
African art and culture.

Our Approach to Art Assets & Collection 

Simplified approach tailored to managing art assets and collections:

§ Initial Consultation: Begin with an in-depth consultation to understand the 
client's objectives, preferences, and existing collection (if any). Discuss their 
investment goals, aesthetic tastes, budget, and any specific artists or styles 
they are interested in.
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§ Art Assessment: Assess the client's current art assets, if applicable, to 
determine their quality, provenance, and market value. Conduct research to 
verify authenticity, provenance, and condition, and provide a comprehensive 
evaluation report.

§ Collection Strategy: Develop a customized collection strategy based on the 
client's objectives and preferences. This may involve recommending 
acquisitions, diversification strategies, and guidelines for selling or rotating 
artworks.

§ Acquisitions: Source high-quality artworks that align with the client's 
collection strategy and budget. Utilize our network of galleries, dealers, artists, 
and auction houses to identify and acquire artworks that meet the client's 
criteria.

§ Due Diligence: Conduct thorough due diligence on potential acquisitions, 
including verifying authenticity, provenance, and condition. Negotiate purchase 
terms and review sales agreements to ensure a fair and transparent 
transaction.

§ Portfolio Management Manage the client's art portfolio, including cataloguing, 
documentation, and inventory management. Provide regular updates on the 
portfolio's performance, market trends, and potential opportunities for buying 
or selling.

§ Conservation and Maintenance: Implement conservation and maintenance 
practices to preserve the client's art assets. Recommend proper storage, 
handling, and display techniques to protect artworks from damage and 
deterioration.

§ Market Analysis: Monitor the art market and provide insights into

market trends, pricing, and demand for specific artists or styles. Advise the client 
on opportunities for investment, diversification, or strategic selling based on 
market conditions.

§ Insurance and Risk Management: Assist the client in obtaining adequate 
insurance coverage for their art collection. Review insurance policies, assess 
risks, and provide recommendations for mitigating risks associated with art 
ownership.

§ Art Advisory Services: Provide ongoing art advisory services, including 
guidance on art acquisitions, appraisals, sales, and estate planning. Act as a 
trusted advisor and resource for the client's art-related decisions and inquiries.

§ Curation and Display: Offer curation services to enhance the presentation 
and display of the client's art collection. Recommend suitable framing, 
lighting, and installation techniques to showcase artworks effectively.

§ Client Education and Engagement: Educate and engage the client in the 
world of art by organizing private viewings, artist studio visits, gallery tours, and 
art events. Foster a deeper appreciation and understanding of art through 
curated experiences.

By adopting this comprehensive approach to managing art assets and collections, 
we aim to maximize the value, enjoyment, and legacy of our clients' art 
investments.
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◦ Contacts
◦

◦ Associate

◦ associate@paulandrewcie.com

◦ Communication Desk

◦ info@paulandrewcie.com

◦
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